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Travelers Motor Club          
Entrepreneurs Creed: “If I have to have a job . . .  I demand that I be the Employer”   

    At Travelers You are Building to Own Under the TMC Brand. 

Weekly 

Highlights 

    I remember talking with a plant manager about his 

son who had graduated from college and had done 

summer internships with several big businesses and 

had a wonderful future ahead of him. He was con-

cerned about the best advice he could share with him 

as he began interviewing with some pretty big cor-

porations. As we were talking, he asked “What 

would you advise me to say to him so he can get a 

sneak preview from your experiences and what 

you’ve learned from so many organizations?” So, I 

shared what I thought would be valuable for him to 

share with his son. I hope it’s helpful to you as well.  

    If you want to live life to its fullest and be able to 

inspire others to do the same thing, there’s simply no 

way around it: You’re going to need to take some 

risks. You’ll need to risk rejection, disappointment, 

criticism, being ignored, looking foolish, trying new 

things, failure, and yes…even success.  

    Does it surprise you to know that a huge number 

of people are afraid to succeed in a big way? You 

bet! Do you think it’s because it takes courage to 

rise above the crowd, guts to take on the responsibil-

ities that come with success? My question to you is 

this…do you want to be successful? I mean really 

successful, not just doing better than last year, but 

stronger relationships, more income, saved and spec-

ified areas for that increased income? Areas that you 

could provide helpful and well needed contribu-

tions? Next, are you equipped and ready to go after 

it?  

    Timid people have tiny goals, unremarkable ide-

als, and ordinary concerns that will make them stand 

out too much. They have ok relationships, alright 

lifestyles, and they tend to put down or ridicule any-

body who is different. They don’t ask too many 

questions, don’t exert too much energy, and don’t 

step too far out of line. They don’t want to take the 

risk.  

    Do you have the courage to rise above the ordi-

nary? Are you willing to stop trying so hard to 

Am I Willing to Take the Risk of Growth? Is it  

Going to be Scary? Can I Get a Sneak Preview? 

please others and, instead strive for 

excellence according to your own 

standards? Do you have the eagerness 

to say “Ordinary is not good enough 

for me. I want a great life, a great ca-

reer, great relationships, and I’m ready 

to do whatever it takes to get them!” A 

great life does take bravery, and if you want to build 

your courage, self-esteem, and self-efficacy, taking 

calculated risks is one sure way to do it. Start with 

small ones, and then as you gain confidence and resil-

iency, risk a bit more.  

    I know what you’re thinking…what risks have I 

taken? What kind of…and how big of risks are you 

talking about? Well, the fact is that you have plenty of 

experience taking growth risks, but you may be dis-

counting it. Think about it…you stood on your own 

two feet and learned to walk. You faced the world 

without mom or dad by your side when you went to 

school. You mastered a two-wheeled bike, jump-rope, 

roller skating and algebra. You sold Girl Scout cook-

ies door-to-door and went to summer camp, where 

you learned to dive and helped write and participate in 

a skit. You called a girl (or boy) you liked and asked 

them out. Learned to drive and use a check book. Lat-

er you may have taken the plunge into marriage. You 

earned a diploma, maybe a college degree, and you 

got your first real job. You took up team soccer or 

baseball with a church league or adult group and had 

a fun time. Perhaps you had children and learned how 

to care for them. Wow! Never thought of it that 

way…but, yeah I did.  

    Now, I know that not every risk you’ve taken ap-

pears on the surface to have paid off. I know there 

were plenty of times that you put yourself on the line 

and the results were disappointing, maybe even disas-

trous. Maybe your marriage ended in divorce or you 

got fired from that job. My point is this…that was 

then, this is now. So, what are you going to do? Hold 

on to the past and what you didn’t accomplish, or 



    

 

 

     

             

 

 

 

 

 

 

 

  

The following Participating Partners excelled in their 
contribution to the success of Travelers Motor Club 

for the week ending 3/7/2012 

   

CONTRACTUAL CONTRACTUAL CONTRACTUAL    

OWNERSOWNERSOWNERS  

JERRY DOYLE  

RANDY HAUGER  

PHIL HUGGINS  

SUE JETT  

RONNIE MURRAY  

ALLAN NELSON   

BILLIE JO PUTTERGILL 

BILL RAGLAND  

RODNEY TWEED  

SCOTT VANLIERE  

CAREY ZWAHR 

 

Convention News 

 

Can’t wait to see everyone who is attending the convention in Nebraska  City this week!   

 Wondering who won the Convention Contest?  Who  has earned an                     

award?  Can’t wait to see pictures of our newest Contractual owner in her 

convention finery?   Be sure to look for the newsletter next week for the 

answers to all these questions and LOTS of photos!  For those of you who 

can’t be there, know that you are missed and we will be thinking of you! 

Kimberly Fiorelli  Carey Zwahr 

Eric Johnson  

24 Members 

Terrell Simonson 

what you did do that you are proud of…and how 

well you succeeded? You know, sometimes 

you’ve got to say to yourself “GET OVER IT.”  

    If you choose to, you can use those disappoint-

ing results as reasons not to try anymore. Remem-

ber, the un-aimed arrow never misses…and by not 

trying, you can attempt to control your environ-

ment so that you’ll never again feel the pain of 

defeat. Or you can choose to see failures and dis-

appointments as proof that you are a player…a 

person that sets goals, has a vision and stays on 

coarse…not just a spectator in your own life. You can 

see them as testimony to your willingness to bite off a 

little more than you are absolutely certain you can 

chew every now and then, and give yourself a pat on 

the back. How’s that for a sneak preview for your suc-

cess? 

  

    Remember, it’s in your hands.     David 

Phil Huggins 


