
 

ened each and every day 

saying, “YES, I AM EXCIT-

ED TODAY!” Surprised? 

Of course not. We all have 

days where we’re misdi-

rected or we choose to 

look at things from a different perspec-
tive.  

 

1.   GETTING BEHIND 
The Travelers Motor Club business 

is a little like a train. We can be the 

conductor or we can let ourselves 

be the caboose. When I’m at the 

front of the train directing my own 

business, I am EXCITED. When I feel 

it is running me and I’m along for the 

ride, I lose enthusiasm.  

   What to do? Get with it, a little at 

a time. If you’re behind on setting up 

appointments, add an extra hour to 

each work day and get caught up. If 

you’re behind on paperwork, write a 

plan to get it done a bit at a time 

over the next week. Don’t set your-

self up for failure expecting to get it 

all done NOW… it took time to get 

into “caboose” mode, so be patient 
and give yourself time to make it to 

the front. 

2.   BELIEVING THE NON-BELIEVERS 
You’re excited about helping people 

join Travelers Motor Club, and they 

say, “what are you selling?” There 

are people who just can’t get excit-

ed, and they don’t want you to ei-

ther! They’re ready to rain on your 

parade on the sunniest of days. What 

to do? Remind yourself of your own 
convictions. You truly believe what 

you believe, despite what others tell 

you! If prospective members are neg-

ative, keep smiling and remember 
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   You meet someone who has ac-

complished great things in the business 

and you ask “how did you do it?” As 

they start to tell you what they did 

and how they did it, you wonder why 

are they so lucky? You convince your-

self you’re doing the same things… 
and you ask why aren’t you getting the 

same results? Then, you notice some-

thing different. That person is genuine-

ly EXCITED about their success. They 

are EXCITED about what they are 

doing! They are EXCITED about their 

future. The excitement reflects to 

those around them as ENTHUSIASM, 

a key to success!  

   It has been said that over 80% of 

communication is non-verbal. People 

pick up on how you feel and the im-

pact of your attitude is greater than 

the impact of the words you choose. 

Genuine enthusiasm is sensed by 

those you reach in your Travelers  

Motor Club business: members, home 

office staff, fellow coworkers and re-

cruit prospects. We all show our en-

thusiasm in our own way, but we 

share the same source: inner excite-

ment.  

   What gets you EXCITED? Meeting 

new people? Seeing your progress to-

ward a goal? A great month of sales? 

Do you know what gets you pumped 

up? Everyone gets excited about 

something in this business! Know what 

“it” is for YOU!  

   Once you respect that your attitude 
of excitement is a key to your success, 

you’ll look for ways to continue to get 

fired up. I’d like to share a little secret 

with you: I’ve been involved in grow-

ing a Travelers Motor Club Business 

for over 4 years… yet I haven’t awak-

 

GGETET  EEXCITEDXCITED!!  

TO BE A TRUE  

PARTNER... 
Be Strong 

Be Steady 

Be Ready 

Be Respectful 

Be a Friend 

Be Secure 

Be Yourself 

Be a Performer 

Be a Family 

Be Your Best 

Be True 

Be a Success 

Be Smarter 

Be You 
Be a Contributor 

Be a Dreamer 

Be Stronger 

Be a Mentor 

Be a Hero 

Be Wise 

Be a Leader  

BE GREAT!! 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

The following Participating Partners excelled in their contribution to the  
success of Travelers Motor Club  

for the week ending 8/15/2012 

why you are excited. Remember enthusiasm and 

excitement comes from within. Because others 

are having a bad day you don’t have to. You 

CAN choose who to spend time with and who 

to listen to. Positive people choose other posi-

tive people who share their enthusiasm and up-

beat attitude. JUST DO IT!  Take action. Get 
moving in a forward direction and you’ll start to 

feel good. Get EXCITED about where you’re 

headed!  

3. REMIND YOURSELF 
Remind yourself that you choose to be involved 

in this business. It may be fun… for money… for 

the future… you decide! You have a purpose. 

Remind yourself of how Travelers Motor Club 

fits into your picture and get EXCITED!  

4. SUCCESS 
Take a look at your success. Get EXCITED 

about what you have done and what you can do. 

Achievement stimulates more achievement, be-

cause it is exciting to do well. 

5.   REVIEW 
Review Travelers Motor Club compensation 

program. WOW! Get excited as you see that we 

are rewarded well for what we do! 

6.   LISTEN 
Listen to a motivational speaker or tape. Hear 

from professionals who are EXCITED about 

themselves and their own potential. Get EXCIT-

ED about yourself and what you can do with this 

business. 

7.   BE EXCITED 
Be excited about the Travelers Motor Club op-

portunity to own your own business. Take a 

look in the want ads in the newspaper and see 

that there is truly nothing else like this out there! 

We decide when to work, how much to earn 

and how to approach our business. What could 

be better? Get EXCITED! We’ve got the best 

and remember, “It’s in your hands!”  

      ~ BJ Puttergill 

Carey Zwahr 

 21 Members 

Terrell Simonson 

 21 Members 

Bill Ragland 

 49 Members 

Billy Foxx  Joshua Norris      BJ Puttergill 

Robert Hicks 
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Announcing……. 

The winner of the Elite Retreat trip to Niagara Falls…. 

Terrell Simonson! 

Congratulations!!   
Terrell met  the contest goals of personally producing over 330 members PLUS    

having new recruits that produced over 165 members during the contest period! 

“I am very grateful and thankful to have the opportunity to be a part of 

such a wonderful company!! I appreciate all the support I received from 

Mark, Gene, David , BJ and my coworkers along the way, as I could not 

have done it without them!! To be given the opportunity to win a trip 

like this is above and beyond anything I could ever have imagined. I have 

learned and grown so much from all the new experiences as a part of 

Travelers Motor Club! I want to Thank all the members of my team for 

your hard work and dedication, and I hope everyone gets the chance to 

be a part of an Elite Retreat! Home Office Staff...thanks for putting up 

with my many phone calls and checking my numbers each week!!! 

WOW!!!! What an AWESOME company!!! Thanks again to everyone 

who made this happen!!!”      ~Terrell 



TMC CHRISTMAS CLUB  
These Participating Partners signed over 

20 members this week and  

had $20.00 deposited to their  

Christmas Club accounts! 
 

Bill Ragland 

7- 20 member weeks to date! 

Terrell Simonson 

9- 20 member weeks to date! 

Carey Zwahr 

5 - 20 member weeks to date! 

REMINDER 
 

The Post Office and the  

Home Office  

will be closed  

Monday, September 3, 2012  

Office Notes: 
Who Knew? 

 
Well, I sure didn’t!  Norma pointed 

out to me that some banks have a 

separate routing number for auto-

matic withdrawals (ACH’s).  When 

you pick up checks from new mem-

bers look to see if there is a nota-

tion above the “memo” space that 

says “ACH Routing Number”.  If 

there is a different routing number 

listed, use the ACH routing number 

on the application.   

                       Thanks, Norma!! 

TMC Family News 
 

Mark and Ricki  

Gavell are 

pleased to      

announce the           

engagement of 

their daughter, 

Randi, to        

Michael Langley.  

They will be 

married         

June 15, 2013. 

Welcome to the TMC Family! 
 

Billy Foxx Sonya Hogan 


